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Exhibit 99.1

July 2018

*

SPX

o Certain statements contained in this presentation that are not historical facts, incleding any statements as to future market conditions, results of operations, and financial
projections, are forward-looking statements within the meaning of Section 21E of the Securities Exchange Act of 1934, as amended, and are subject to the safe harbor created
thereby, These forward-looking statements are subjpect to risks, uncertainties, and other factors which could cause actual results to differ mat erially from future ENPress oF
implied results

. Although 5P believes that the expectations reflected in its forward-looking statements are reasenable, it can give no assurance that such expectations will prove to be
correct. In addition, estimates of future operating results are based on the company's existing operations and complement of businesses, which are subject to change.

. Particular risks facing SPX include risks relating to market specific cycles and weather related fluctuations; economic, business, and other risks stemming from changes in the
econormy; legal and regulatory risks; cost of raw materals; pricing pressures; our rellance on LS, revenues and international operations: our 2015 spin-off transaction; the
effectiveness, success, and timing of restructuring plans; our ability to manage changes and measure and estimate the expected revenue and cost associated with our power
projects in South Africa; pension funding requirements; liabilities retained in connection with dispositions; and Integration of acguisitions and achievement of anticipated
synergies. More information regarding such risks can be found in 5PX"s Annual Report on Form 10-K and other SEC filings.

. Statements in this presentation are only as of the time made. All references to 2018 guidance reflect the company’s view of expected full-year results at the time this guidance
was issued and/or updated in press releases and presentations made available in the investor relations section of the website SPX.com on July 2, 2018, June 7, 2018 and May
3, 2018. 5PX disclaims any responsibility to update or revise such statements except as required by regulatory authorities

. This presentation includes forward-looking non-GAAP financial measures, including "Adjusted earnings per share,” “pro form Adjusted earnings per share,” "EBITDA (Core)™ of
each segment, “"Engineered Solutions (Core) segment income,” “Detection & Measurement adjusted segment income,” “Core Revenue,” “Core Segment Income Margin,” and
“Adjusted Operating Margin.” Each of these non-GAAP measures excludes items, which would be included in our financial measures presented in accordance with United
States generally accepted accounting principles (“GAAPT), that we do not consider indicative of our on-going performance and are calculated by the company in a manner
consistent with the presentation of similarly titled measures included in its May 3, 2018 press release announcing the results of operations for the first quarter of 2018, except

that EBITDA (Core), which is not presentedin such press release, is calculated by adding for each respective segment, its depreciation and amortization expense to segment

income [for the HVAC segment), Detection & Measurement adjusted segment income (for the Detection & Measurement segment), and Engineered Solutions (Core) segment
income (for the Engineerad Solutions segment), and EBITDMA margin, which is for each segment such segment’s EBITDA (Core) divided by segment revenues (for the HVAC and

Detection & Meast sred Solutions segment, Because of the forward-looking nature of these

items, it is impractical to present a quantitative reconciliation of such measure to a comparable GAAP measure, and accordingly no such GAAP measure is being presented.

ment segments), and Engineered Solutions (Core) revenues (for the Engine:

. "Core” and "Engineered Solutions [Core)” results in this presentation are non-GAAP financial measures that exclude the results of the South African projects.
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Company Overview

SPX

SPX Corporation

Headquartered in Charlotte, NC

A leading supplier of:
o HVAC products,
o Detection & Measurement technologies, and

o Engineered Solutions
~$1.4b Core Revenue* in 2017
~5,000 employees

NYSE Ticker: SPXC

“Her-GAAF financial measure. Excludes the results of the Seak African projects.

2017 Core Revenue® by Region

SPX is a Leading Supplier of HVAC, Detection & Measurement and Engineered Solutions;

Almost 90% of Revenue is Generated by Sales into North America

Executive Highlights

—

7%

SPX

Mo Core revu®y sra ron-GAAP Snancislmesperey S suchsde fhe el of B South Arcsn progch

Solid FCF* conversion 100% to 110% of Core net income
>5400M remaining available capital to deploy through 2020
Solid platform to expand (products, markets, channels)

Completed two proprietary acquisitons YTD 2018

Continuing to Execute on Plan for Significant Value Creation

Well-positioned to invest for sustainable double digit earnings growth



Strong Brands and Attractive Market Dynamics

SPX

2017 Core Revenue* ~51.4B

~88% of Revenue from
#1 or #2 Market Position

RECOLD A

TCI'A
GENFARE A
TECHNOLOGY 3

WALUKESHA A

1)

Manogement Estimates

PEARPOINT A
RADIODETECTION D

- —

|5 | Willamase: Thermollo™

MARLEY A

"Mon-GAAP findncisl mesiure. Note: Core et are nea-GAAP financal meaisres thit excluds the resulty of the Seuth Alrcen prajests

15 wdgil-hAcLain, a division of The Basley MWiglain Comparny

Key Product Offerings and Financial Profile by Segment

69% of Revenue from
Replacement Sales

Management Esfimates

—

7%

SPX

HVAC?.

DETECTION &
MEASUREMENT 777

ENGINEERED*
SOLUTIONS 777,

Package cooling units
Fluid coolers

£ e e

Electrical heating products

Locators

Fare collection systems
Communication technologies
Obstruction lighting

e < e

<,

Power transformers

<

Cooling towers
¥ Heat exchangers

‘Non-GAAP fimancial mesiune. Excludes the results of the South African projects.

Residential and Non-Residential Boilers

2017:
= 5511m revenue
= Segment income margin 15%

2017:
= 5260m revenue
= Segment income margin 24%

2017:
= 5625m Core revenue*
= Core income margin* 7%

wrsers [



Transformation of SPX (Core) = 2015 Through 2017 j E

S Ms [except per share data)

Core revenue

% Power generation end markets
Core segment income %
Adjusted operating income ? %
South African projects (Status)
FCF conversion

Debt/EBITDA *

Expected liguidity to deploy
Stock price (end of year)

SPX
20151 2017
$1,692 $1,397
>30% <10%
8.0% 13.1%
3.7% 8.6%

3 of 5 scopes remaining 1 of 5 scopes remaining

Nominal 118%
2.5x 1.5x
$200 by 2018 >$600 through 2020
$9.33 $31.39

Hete; Core nadulti ae fan-GAAP linancisl mestuned that sxcluds the reiults of the Souh African projects. Addnicnally, YTD 2017 Cane shpmen! L ingeen ']

also ewcludes & gain related to conbract settlement within o Engineered Solutions segment
1) &s reported including effect of subseguently dacontinued operations

2} Man-GAAP linancisl meswure

3 Caloulated as defined by SPR's credin facility agreement

SPX Margin Transformation

—.

75

SPX

Adjusted Operating Income Margin*

$1.758
Revenues 51.38-51.43B

11.0%

12% -
10% A
8% -
6% A
4% 1
2%
0% T
2015 2016
(as Guidance
reported
2/25/16)

Adjusted EPS*  N/SA $1.10
Adjusted EPS excluding M&A amortization

“Mon-GAAP financisd measure. Exchudes the results of the South African progects.

2016 2017 2018 2020

(as Actual Guidance Targets
rep orted Reflects manogement view os of its guidance
21’25{1?# update in June 2018 See disclofures on poage 2.

§1.47 5178 $2.15-2.25 52.65-2.90
$2.90-3.10

Actions Taken Since Spin Have Significantly Strengthened SPX’s Financial Profile

wrsers [



Updated Value Creation Roadmap

Organic Growth

= New products
= New channels
= Adjacent markets

= Policy deployment
» Operational excellence
= Due diligence/integration

DETECTION &
MEASUREMENT

ENGINEERED
SOLUTIONS

= Focus in HVAC and D&M
» Significant capital to deploy

= Large target pipeline

Culture & Values

= Leadership development
= Results/accountability
= Integrity

Segment Overview

July 2018

SPX



HVAC Segment Overview H VAC %

2017 Revenue h]’ Product Reflects managerment view as of its guidonce
wpdate in June 2018, See disclosures on page 2.

Heating i Revenue

Organic CAGR
Products —a— Segment income %
2.0-4.0%
51%
5510 5511
A
2017 Revenue by Geography 15.7%

IR (s mllions) 2016 2017 2018€ 2020€
AL Segment GM% 3a% 3% +~200 bps
‘ , Segment EBITDA" $86 580 +~10%

CH
"MonGAAP e ial measune. Reconcliations from US GAAP financial mesdunes are swallable in the Appseadin of the présentation.

Strong Product Brands and Leading Market Positions Across
HVAC Heating and Cooling Product Portfolio

wnsors [



Strategic Growth Initiatives

New Product = Commercialize NC Everest (Cooling)
Development = Grow Evergreen (high-efficiency boiler)

= Expand refrigeration — Evaporative Condenser; LS Fluid Cooler
= Grow combi-boilers (Aguabalance™)

» Expand geographic and vertical market channels
= Execute multi-level sales activities
o End user, architect/engineer, mechanical contractor

Channel
Development

Operational
Excellence

= Drive strategic sourcing, productivity initiatives T

Several Attractive Opportunities to Expand and Grow
HVAC Platform

—

Cooling Products Overview H VAC %

2017 Revenue Breakdown

Package
Cooling 4
Towers _4

26% ¢

* Cooling products used in non-residential, commercial
construction, process cooling and refrigeration applications

* Well-recognized product brands: Marley and Recold

Well-established sales channel including reps and
distributors

* Demand generally follows construction trends (e.g., Dodge
Index)

* Approximately 50% replacement sales

Strong Product Brands and Leading Market Positions
Across Cooling Product Portfolio



Cooling Product Examples

HVAC?Z,

Marley NC Cooling Tower

v" High efficiency

v Low drift rates

v" Quiet by design

v Long-life construction

2

*’"m j

Recold Fluid Cooler

¥ High performance design
¥ Low cost of ownership

Strong Product Portfolio of Cooling Technologies with Opportunity for Expansion

Cooling - Key New Products

—

HVAC?.

Marley MD Everest Tower

¥ Launched in July 2018 for larger
applications

¥ 85% more cooling capacity than
any other pre-assembled tower

¥ Installation 80% faster than field
erected cooling towers

Marley LW Fluid Cooler
¥ Launched in Q4 2016

¥ High efficiency, low height fluid
cooler

v Awarded first order in Q4 2016

Evaporative Condenser
¥ Launched in 2015

¥ Adjacent product and market
(refrigeration)

Strong Brand Identity and Well Established Channel Support a Broader NPl Impact

-



Heating Products Overview H VAC%

North American businesses with strong brands

2017 Revenue Breakdown

Products used in residential and non-residential
markets and sold primarily through distributors

Boiler : _
Systems = Demand for boiler systems is seasonal:
65% @ Eectitcel a Concentrated in the fourth quarter
Heating
Products i
359 = Approximately 80% replacement revenues

Strong Product Brands and Leading Market Positions in North America;
Financial Performance Seasonally Strong in Second Half

—

Heating Product Examples H VAC %

Residential Boilers Commercial Boilers Electrical Heating Products
v High efficiency natural gas v High efficiency natural gas Digital
¥ Standard cast iron v Standard cast iron wall heaters

¥ Unique hybrid design
¥" Gas Combi boilers

Wash-down, corrosion
resistant heaters

- U

Aluminum
convection heaters

Broad Product Offering of Heating Solutions for Residential
and Light Commercial Applications




Heating — Key New Products

HVAC?Y,

Growth Oriented Initiatives

New Product Development:

* Evergreen® floor standing/wall mount modulating condensing
boiler, launched in Q3 2015:

o 95% efficiency meets Department of Energy regulations and
achieves Energy Star rating to maximize customer rebates

o Sizes cover residential and light commercial applications

o 2016 Dealer Design Awards (DDA) Gold winner

= High-growth market segment

15 Wheril-Melain, & disision of The Marley-Wylain Cempany

Weil-McLaint!!
Evergreen® Condensing Boiler

A 2016
DEALER DESIGN
AWARDS
[rews Lo L]

Award Winning New High Efficiency Product Launch

Detection & Measurement




DETECTION &
Detection & Measurement Segment Overview MEASUREMENT #'%

2017 Revenue by Product

Reflects mMandgemen Wew o5 af its guidance
update in fune 2018 See disclosures on poge 2.

Cable & Pipe Communication
Locators Technologles )
38% 36% Organic CAGR
. Revenue 2.0-6.0%
=&— Segment income % $325-335
Fare Collection A
6% $260
5226
2017 Revenue by Geography A
l i
! i i 2016 2017 2018E 2020E
o . [ v (5 miillians)
m AL Segment GM 46% 46% Maoderate Decline
! g o
egment EBITDA 549 567 590
23

*Men-GAAP financisl mesdune, Recanciliaton fram US GAAP financial meaiurel afe svailable in the Appendiz of the presentation

Long-Term Targets Include 2% to 6% Annual Organic Revenue
Growth and Moderate of Margin Expansion

—

- - - - DETE I N
Strategic Growth Initiatives MEAsuEgMOEN$ 5

New Product = Scale new GPS-enabled locator
Development = Grow fare-collection solutions platform

= Build out geographic and vertical channels
= New LED Red lighting solution

Upgrade = Aged bus fleet (fare collection)
Installed Base * Communication technologies infrastructure

Operational = Drive productivity and sourcing initiatives
Excellence = |nternet of Things (IOT)

Several Attractive Opportunities to Expand and
Grow Detection & Measurement Platform




] . i DETECTION &*
Radiodetection Overview MEASUREMENT 7 %

2017 Revenue by Product . . )
= Based in the U.K., a leading global supplier of underground

LO;;;Z'S \ Inspection cable and pipe locators, and inspection equipment
/_& Other
27% * Continuous new product

enhancement and loyal
customer base

2017 Revenue by Geography B KE"}' demand drivers:

= 8% o Global infrastructure growth
S5P
? ,ﬂcw o Construction growth
16% o Health & Safety Legislation
46% ' ; LR
/

Radiodetection is a Leading Global Supplier of Equipment to Locate
and Inspect Buried Cables & Pipes

o S
. . DETECTION &+
Radiodetection — Key New Products MEASUREMENT 7%
Pipeline Mapper Cable Avoidance Video Inspection

New Product Introduction Continues to Drive Radiodetection’s Performance




Communication Technologies Overview MSESTESJEEN,# 5

2017 Revenue by Product

Obstruction = ® TCI : A leading global supplier of spectrum monitoring,
Lighting communication intelligence and geolocation technology

59%

SMS& |
Comm. Int. §
41%

= Flash Technology: A leading North American supplier of
obstruction lighting products

* Key demand drivers:

o Global growth of wireless usage

2017 Revenue by Geography

o Increased spectrum provisioning and monitoring
o Anti-terrorism and drug interdiction efforts
o Compliance with government & industry regulations

o Approximately two-thirds of sales are replacements

TClI and Flash Technology are Leaders in Their Respective Markets

—
— " DETECTION &
Communication Technologies Products MEASUREMENT # %
SMS & Communications Intelligence Flash Lighting Systems
.—'.v?rﬁ_.'.'-“_s.'g.___. "-_-‘._.;\

Our Communication Technologies Solutions are Adapting to
Serve Evolving and Complex Customer Needs




DETECTION &
Genfare MEASUREMENT 7 %

* Aleading North American supplier in fare collection:
a Historical market position concentrated on fare box installations

= Rapidly evolving technology in the market has driven a
transformation in our business:
o Evolved from “farebox supplier” to “fare collection system provider”

o Invested in software, product development, program management
and marketing

o Strategic relationships with larger public infrastructure system integrators

= New product introductions have expanded product offering
to include:
o Mobile ticketing
o Cloud-based data hosting
o Remote ticket validator
g Point-of-sale delivery systems

Genfare is a Leading North American Supplier in Fare Collection

— -

. . DETECTION &
Genfare Products: Next Generation Fare Collection MEASUREMENT #%
Legacy Farebox Fast Fare Farebox Fast Fare-e e-Fare Moaobile Ticketing Point-of-Sale

4 3

Cloud-Based Infrastructure

Software as g
a Service

Service and

Support Py
—

Fare Collection Suite of Products Integrated with Back-End Support;
We Believe This is The New Industry Standard

&

C S -~

{"ﬁa 5‘3’




Engineered Solutions

) ) _ ENGINEERED
Engineered Solutions (Core) Segment Overview SOLUTIONS
2017 Revenue by Product Reflects monagement view s of its guidonce wpdates in
e and July 2018, See disclosures on poge 2.
Transformers . . .
58% .l Engineered Solutions (Core) Revenue
=&= Core income %*
Process 4653
Cooling - (Project
42% $625  Selectivity Organic CAGR

rtion)

2.0-3.0%
$550-560

2017 Revenue by Geography

18 milions} 2016 2017 2018 2020
ﬂ, ;
Segment GM% 16% 17% +~200 bps
SegmentEBITDA" 547 558 + =59

“Hon-GAAP financial madwure, Reconcikationd from US GAAP Finpncial masduret are svailable in the Appeadis of the prewsctation
Histg: Corg redults ane son-GAAP firancisl mesdures that sucluds the rasules of the Seutk Alrican peojects

Large Installed Base, Strong Product Offering and Brands;
Well-Positioned to Achieve Margin Improvement



_ L ENGINEERED
Strategic Growth Initiatives SOLUTIONS 7%

New Product = Broaden component offerings
Development = Commercialize proprietary load tap changer (LTC)

= Expand service and components
= More selective on process cooling projects

Expand Market = Large voltage/EHV transformers

Presence * Supply to OEM customers
\gr
Operational = (Continue operational excellence initiatives :‘
Excellence = Strategic sourcing, productivity and Lean “

Several Attractive Opportunities to Grow Profitability of Segment

—

] _ ) ENGINEERED
Engineered Solutions - Transformers Overview SOLUTIONS 7%

Transformer Business

= SPXis a leading supplier of power transformers
into North America with strong brand equity

= Customers include:
o Public and private electric utilities
o Independent power producers
o Large industrial sites

= Two primary manufacturing locations:
o Waukesha, Wi
o Goldsboro, NC

= Service and Components center in Dallas, TX

A Leading North American Supplier of Power Transformers



) . ENGINEERED
Transformers Overview - North American Market SOLUTIONS 3

= Demand largely driven by replacement of aging installed base:

2 Average age of installed base is ~40 years

= Electricity demand has been flat over the past decade, however new
T&D construction continues driving demand for power transformers:

a Utility-scale solar and wind grid connections
a New capacity of natural gas power plants

o Grid reliability initiatives: Transmission projects, spare units

= Regulatory standards have influence on customer spending habits:
o Energy Policy Act of 2005
a FERC Electric Reliability Standards (2007 and Order 1000)
o American Reinvestment and Recovery Act of 2009

Replacement Transformers Expected to be Primary Demand Driver

—

. ENGINEERED
Transformer Product and Service Examples SOLUTIONS # 2
Transformer Service Large Power (High Voltage) Transformer

Leading North American Supplier of Medium Power Transformers




) _ ENGINEERED
Process Cooling Overview SOLUTIONS 7%

2017 Revenue by Product

= Based in the U.S., a leading global manufacturer of cooling

Cooling
towers and parts & components

Towers
76% ) i
= Continuous new product enhancements and exceptional

quality equipment for more than a century

» Large installed base in U.S. and
abroad

2017 Revenue by Geography

* Growing component and
aftermarket opportunities

* Greater selectivity in projects

Repositioning Business for Greater Aftermarket Opportunities

-
. ENGINEERED
Process Cooling — Key New Products SOLUTIONS #%

Gear Reducer

Air Flow Components

Heat Transfer Media

Aftermarket Service and Components is Focus
Area of New Product Initiatives



v

Financial Position & Capital Allocation

July 2018 %
*

SPX
Capital Allocation Discipline Sj P%;
Methodology Expected Outcome
1) Utilize strategic planning process to evaluate = Quantify projected future cash flows and
future revenue and earnings growth estimate total company valuation
2) Maintain target capital structure = Net Debt to EBITDA target range: 1.5x to 2.5x

= (Cost reduction initiatives

3) Invest available capital in highest, risk- = Organic business development
adjusted, return opportunities * Bolt-on acquisitions

= Return of capital to shareholders

et Debt and EBITOA a5 defined in 5P Corporation’s credin agreament



Capital Structure S P X

Leverage Ratios

{Smilions) Q42017 | Q12018 2.3x
2.2%

Short-term debt 57.0 %6.8 SR
Current maturities of long-term debt 0.5 4.9
Long-term debt 349.3 344.9
Total Debt $356.8 $356.6
Less: Cash on hand (124.3) (103.7)
Met Debt 5232.5 $252.9

04 2017 Q1 2018 LT Target

i Bank Net Leverage * W Gross Leverage

* Calewlated & definad by SPX's cradie Facility agreemans,

—

Cash Flow & Liquidity Sj P!X'
(5 in millions)
= Targeting 110% Core Free Cash Flow* Conversion Term Debt Repayment Schedule

= Projecting >5$400 million remaining of capacity for
capital allocation through 2020
O Growth investments in Core businesses
O  Active M&A pipeline

O Return of capital to shareholders

- B8P 6D 67
2018 2019 2020 2021 2022

Hoge; Core results are pon-GAAP financisl meatures that exclude the results of the South African projects.
*Non-GAAP financial measure. Reconcilistion 1o its nedrest US GAAP financial measurs is available elsewhere in the Appendis of the presentation.



7%

SPX Acquisition Approach

SPX
Qualitative Quantitative
= Focused on building existing platforms = Revenue transaction size $20-5100 million

(primary focus); opportunistically consider
larger targets

a Existing markets or close adjacencies

= Engineered products

4 - * CashROIC2 le digits 3-

= Attractive growth opportunities EEREEL L L e e
a Secular growth drivers * Accretive to adjusted EPS in year 1, GAAP

a Fragmented market with consolidation EPS in year 2

opportunities

= Differentiated offering through technology,
brand or channel

— - |
2
Strategic Impact of Acquisitions e
r’ .
Q Strengthens Global
+ i \ - Leadership in Location
Equipment
-
Radiodetection Global Leader in Locators Schonstedt Market Leading Magnetometer Products

. - "“a E— Global Leader in
Cv* - Inspection Equipment

Radiodetection Inspection Equipment CUES Market Leading Inspection Equipment

wrsers [



Schonstedt Overview

Company Profile

2017 Sales: 59M
Purchase multiple®: <7x post-synergies

Description: Manufacturer of magnetic locator
products used for locating underground utilities and
other buried objects.

Acquisition Rationale:
* Strengthens Detection & Measurement
* Highly complementary locator technology

* Market leader

SCHONSTEDT

INSTF 1 NT COMP

XTpc Pipe and Cable Locator

GA-92XTd
Magnetic

Rex Multi-Frequency Locat
Pipe & Cable Lucaturi , LOcator

* Attractive growth profile i %‘

*Purchase price, net cath acguired, divided by 20017 EBITOA plus expected synergies ower a 3-year period

CUES Overview

Company Profile

2017 sales: ~S86M
Purchase multiple*: <10x post-synergies

Description: Leading manufacturer of inspection
and rehabilitation equipment.

Acquisition Rationale:
= Strengthens Detection & Measurement

* Significantly increases presence in
inspection market

= Market leading product portfolio

= Attractive growth profile

*Purchase price, net cash acquined, divided by 2017 IRITDA phet sxpected synengies over 3 J-year period

_SPX

“The Standard of the Industry”

CLES !

Mobile Inspection Units

CUES Digital Universal Camera
- )

CUES SPIiDER Scanner




Impact of Acquisitions on Segments — 2018 Pro Forma* :; ;

SPX
pipe Lﬂﬂﬁon
"%?ﬁ’m.wmmm Segment EBITDA (Core)**
5100
w0 0 W
Detection & = !
Measurement e
/- Revenues -
Schonstedt
Fare 50
Collection HWAC Detection & Engineered
Communication Measurement Solutions
Technologies
EBITDA Margin ~17% ~24% ~10%
Hoge: Core retulty sre non-GAAP firarcisl mestures that sachade the reudts of the South African projects. "Based on 3018 midpoing guidance updated in Jurs 3018 with soguititicrn treated as if cwned bagnning 0101718 See

diseleture om page 1.

**Represents, respectively, segment income for the HYAL segment, Engineened Solutions [Core) segrrent incoms for the Engineersd Solutions segment, and Detection & Measurement adjusted sepment income for the Detection &
Measurement segment, in each case adjusted to add back the segment’s depreciation and smortication experme, with EBITDA margin representing such amount, divided by, respectively by segrment revenues for the HYAC segment.
Engineered Solutions [Lore] revenues Tor the Engineensd Solatice ingment, and Dwetection & Measurement nevenues for the Detection & Measurement wgent, on @ pro forma Bails for the scquiditions.

Detection & Measurement Becoming Most Profitable Segment

Reflects manogement wew as of its guidance %
2016-2018 SPX Adjusted EBITDA Performance e SR e g et ’

SPX
Adjusted EBITDA Adjusted EBITDA Margin %
~10%
;s;;;;l _ $T|;:s Higher 14% - 125 +~40 bps
5150 | 10%
$125 0% 1
5100 8%
575 6% -
550 4%
525 2% -
50 0% - r y
2016A* 2017A* 2018E 2018 Exit 2016A* 2017A* 2018E 2018 Exit
Rate with Rate with
Schonstedt Schonstedt
& CUES & CUES
*“Hon-GAAP financial measure. Beconciliation 1o its rearest US GAAP financial Is lable in the dix of the p

Continuous Delivery of Value Creation Since Spin




Financial Targets

July 2018

L'ﬂng'Term Fin d nl:ial Ta rgets (all targets are Non-GAAP financial measures)

2020 Financial Targets

= $1.7-51.8B Core Revenue

SPX

» 10.5-11.5% Adjusted Operating Income Margin
= $2.65-52.90 Adjusted EPS
= $2.90- 53.10 Adjusted EPS excluding M&A amortization

= 100-110% FCF Conversion of Adjusted Net Income

|c
2]
4
iu]

ti are nen-GAAR finandal measures 1Rt exclude the retulti of the South Alvicas prajects

>5400M of Capital Available to Deploy Through 2020; Clear Line of
Sight to Sustainable Double Digit Adjusted EPS Growth

wnses [



Appendix

July 2018

SPX Key Value Creation Accomplishments

%

SPX

7%

SPX

HVACY.

Growing in Adjacent Markets

¥ New evaporative condenser product
(industrial refrigeration)

Expanding Product Breadth

¥ New high-efficiency boiler
(residential heating)

Innovating Transformative Solutions
v New NC Everest cooling tower
¥" Launch of MD Everest cooling tower

DETECTION &-
MEASUREMENT 777

Enhancing Product Offerings

¥ New RDB100 GPS-enabled cable and
pipe locator

v New Model 709 Compact Spectrum
Monitoring System (CSMS)

¥ Launch of new gCAT4 Plus
Underground Cable Locator

Leveraging Technology Investments

¥ New Genfare Link fare collection
system

¥ Launch of new Drone detection
system

ENGINEERED
SOLUTIONS >

Driving Operational Initiatives

¥ Transformer business achieved long-
term margin target of 10%

Reducing Exposure to Power Gen

¥ Reduced % of Power generation end
markets from =30% in 2015 to <10%
in 2017

Reducing South African Project Cash

Outflows and Timing on Track

¥ Lowered remaining projected cash
usage to $25-530M

v Final scope approximately 75%
complete — substantial completion
by end of 2019

Substantial Progress Achieved on Key Value Creation Initiatives

wnsers I



2018 Adjusted EPS* Guidance - Key Drivers

SPX

RefTects management view as of s guidance updates

in June and Jwly 2018 See disclosuves on poge 2

$2.20

*Mer-GAAR financial meraiure

Base Case

+ Favorable Economic Policy/Infrastructure Stimulus

+« Lower Interest Rates
+ Colder Winter Weather
* Commercial Growth Accelerates

+ Commercial Growth Decelerates
* Commodity Inflation/Pass-Throughs
* Warmer Winter Weather

+ Unfavorable Political Events/Economic Instability

Mgig: Core resulis are non-GAAP financial measures that exchude the resubis of the South African projects. 'We have rot reconciled non-GAAP fimancial measures guidamce 1o their nearest GALP equivalents becaue we do not
provide guidance for items that we dio not conalder indicative of our or-going performance and that are out of our tontrol andfor canmat be resscnably predicted. Accordingly, a reconciliation of the nor-GAAR financisl meanae

Buidance 13 the comeipanding GAAP francial masiure 1§ not available without unreaionable #ffan.

2018 Modeling Considerations

— -

7%

SPX

Corporate costs
Long-term incentive comp
Restructuring costs
Interest cost

Equity earnings, other

Tax rate

Capex

Cash cost of pension + OPEB
D&A

Share count

FCF Conversion

Currency effect

Low 540Ms

$16-17M

51-2M

519-20M, including 52.5M related to acquisition financing

S2Mm

Approximately 22% effective rate; maintaining long-term modelling rate of 23%
$12-14M

Approximately $18M: ongoing cash cost approximately $16M

Approximately $30M, mostly in COGS, including 53M of acquisition-related amortization
Approximately 45M

Targeting 110% of Adjusted Net Income (i.e., ex South African projects)

Topline sensitivity to USD-GBP rate

Reflects manogement view as of its guidonce updates in

June and July 2018. See disclosures on poge 2.



Organic Segment Financial Targets (Core) :; g

SPX
PR Detection & Engineered |  SPX Total
HVAC Measurement Solutions (Core)* | (Core)*
2017 Revenue $511 $260 $625 $1,397
Long-term Modeling Target
Organic Revenue* CAGR +2% to +4% +2% to +6% +2% to +3% +2% to +3%
Business Model Change - - ~(5%) ~{2%)
Total Revenue Growth +2% to +4% +2% to +6% (2%) to (3%) Flat to +1%
2017 Segment Income % 14.5% 24.4% 7.2% 13.1%
Long-term Modeiing Target| o, ) 4600 23% to 25% 9% to 10% ~15%
Segment Income %

Wate: Core results are non-GAAP financial measures that exclude the resulti of the South Africen prajecti. Additianally, 2017 Core segrment intome alio excludes & gain related to contract wettlement within o Erginesred
Solutions segment. *Non-GASP financial measure. 'We hawe not recorciled non-GAAP firarcial measures guidanos 1o their nearest GAAF equivalents beciuse we do not provide gpuidance for ivemns that we do mot consider
indicative of our on-going performance and that are out of cur control andjor canno® be reasonably predicted. Accordingly, a reconciliation of the nor-GAKR financial measuwe guidance to the corresponding GAAP financlal
mestures i3 not avalable without unressansble effor

—

7%

Engineered Solutions Business Model Shift — Pro Forma Revenues e

model Baseline

change growth
Blseline O‘f 2-3%

Baseline

2017 ——— Future ——]

Mobe: Pro Forma for illustrative parposes only. Based on management e3timates.

Baseline Growth of 2% to 3%



South African Projects Overview j: 2

SPX
Medupi & Kusile Power Stations

= Two mega-projects sites:
o Twelve 800 mega-watt coal-fired plants (six at each

project site) Eskom
= Total project value of ~$1.3B (>85% complete) r A ™
= Eskom is a state-owned South African utility ; mg:‘;rs'rza‘“sc"'
* GE/Alstom and Mitsubishi Hitachi are our Boiler Island Turbine Island
customers $ i
= One scope of work remaining (of five original
scopes) A p
SPX SPX

These Two Power Stations Expected to Add
~10 GW of Power Capacity When Completed

—

South African Projects Status S P X

Reflects management wew as of its guidance
updote tn Jume 2018, See disclosures on page 2.

Substantial
Completion
.
2019
Cash Usage*: >33M $49M $25-$30M
2016 2017 2018 through Completion

"Mt of LS. tas benefits related to South Africa for 2017 foreard

Estimate of Cash Usage Through Completion of $25-530 Million



Full-Year Gross Margins to U.S. GAAP Reconciliation e

Engineered Solutions segment

FYE2017 FYE X016
Engmeered Solutions gross profit 47.7 9.7
as a percent of revenues T 13%
Exclude: South A frican projects "’ (59.1) (5.8)
Engineered Solutions (Core) gross profit 1068 103.5
as a percent of Core revenues 17% 16%

T'For the three and twebre months ended December 31, 201 7, we made revisions 10 ow estmmates of expected revennes and costs on our lasge power projects m Souh Africa. As a result of these
revedons, we reduced revenues for the projects during the three and twelve moaths ended December 31, 2007 by 5234 and 36,9, respectively, and increased the loss om 1he projocts by $29.9 and
$52 8, respectively.

Full-Year EBITDA to U.S. GAAP Reconciliation

SPX
HVAC segmaent E2017 FYE2016
Segmeni income £ T4.1 £ 802
Adjusimenis:

Depreciation & amortizmtion 55 53
HVAC Segment EBITDA 5 TG 5 855
Detection & Measurcment segment
Sepment income 5 634 5 453
Adjusiments:

Depreciation & amortimtion 4.0 34
Detection & Measurement Scgment ERITDA £ 674 & 487

Engineered Solutions s egment

Segment Income 5 (126) &S 173
Exclude: South Afcan projests " (68.0) (14.5)
Exclude: Commet seithement gaim 102 —
Engimecred Solutions (Core) income 5 452 8 3R
Adjusiments:

Depreciation & amortiation 12.5 15.2
Engmeened Solutions (Core) EBITDA 5 577 8 470

™ For the three and twelve months ended December 31,2017, we made revisions to our estimates of expected revenues and costs on our large power projects in South Africa.
As o result of these revisions, we reduced revenues for the projects during the three and twelve months ended December 31, 2007 by $23.4 and §36.9, respectively, and increased
the loss on the projects by 529.9 and $52.8, respectively,



Full-Year Adjusted EBITDA to U.S. GAAP Reconciliation 5: P!,;

[ milieri)

FY 2017 FY 216
Consolidated revenue 3 14258 S 14723
Exclude: South African projects '’ 29.1 833
Core Revenues s 13967 § 1,389.0
Adjusted Operating income '’ 5 9.1 5§ 9%6.2
Adjustments:
Depreciation & amortization 252 26.5
Oiher ncome/(expense) (LT 28
Adjusted EBITDA s 1426 § 1255
as a percent of Core revenues 10.2% 9.0
' For the twelve months ended December 31, 2017, we made revisions s our estimates of expected and costs on our barge power projects in South Affica. As a result of these
revisions, we reduced for the projects during the twelve months ended December 31, 2017 by $36.9, and increased the loss on the prajects by $52.8,

Far the Adjusted Operating income and the Other income/{(expensc) adjustments see fall year 2017 and 2016 EPS ables below.

Engineered Solutions (Core) Segment Income to U.S. GAAP Reconciliation 2;}:;

ENGINEERED SOLUTIONS SEGMENT:

{as reported m S millions )
FY2017 FY 2016 FY 2015

Engin¢ered Solutions revenue 5 6345 5 T304 5 9579
Exclude: South A frican projects 291 #33 273
Engineered Solutions (Core) revenue 5 6254 b 6531 b 9306
Engineered Solutions income 3 (126 3 17.3 b (110.5)
Exlude: Losses from South A fncan projects (68.0) (14.5) (120.5)
Exclude: Contract settlement 10.2 = —
Engineered Solutions (Core) income 3 452 3 318 b 10.0
as a percent of Engineercd Solutions (Core) revenues 7.2 4.%% 1.1%

MobE; Core results are non-GAAP financial measures that exclude the results of the South Africas projects. Additionally, 03 2017
Core segment income also exchades & gain relsted to contract setth ‘within our E d Sohuth




Full-Year 2017 U.S. GAAP to Adjusted Earnings Per Share Reconciliation !

SPX
|5 millioes, except
CAAF Addju st Al justed pev shaee values)
Segment income ' 5 M s TR 1827
Corpomie expens e {462 465
Pens ion and posirciremeni meome (egpensc) {03 [{LR)]
Long-erm imcents pens dion expense (15.8) {15.5)
Special charges, net ™' 2&n 14 (.5
Uhprati g inc e = B9 2 T
Cher expense, met an 54 an
Interest expense, net (158 [T {153
Loss on amendment 'refnancing of senior credit ag: m (0.5 L5 =
Income from continulng operations belore inoome e 3l Gl o2
| Incom tax bencfi provision) 479 718 s
Income lrom continuing oper atioas B 57 TES
Ihiutive shares outstandmg 43505 43505
Farnings per share from continuing eperations 5 1.91 5 LT
| ™ Adpstment repres ents the removal of operating bsses 3ssecinted with the South African projects, and 8 gain on 3 contrct witlement within oer Engineered Solutions reporiable segmen.
| H Adp - lal ring charges associabed with the South A lran projeets
. " Adjustment repeesents sesoval of of non-senvice pensio and putieliement iems and foresgn cumresey Insses associted with the South A fiean projeets, panially olfset by a gam o miems! mie waps,
i 5 these swaps mo boager quabfied for hedge sccoustng in connection with sn smendment to our senior credit agreement
| " Adjustment relates to the sy al of lert sxpenss ncursed n connection with Bomuings under a ke of codil in South A faca.
l N“; T the lofs b charge assocmied with an smendment bo our sensor credit agreement.
™ & djustment represents the tasipact ol igces (1) threugh (%) ahove, laxbenefi d with wonbless stock deduction misted 1o Sowth A fica, net tax charges associated with the mpact of U S laxroloom,
| and the removal of cenain Evorable dicreie axioms.

Full-Year 2016 U.S. GAAP to Adjusted Earnings Per Share Reconciliation LE

Pe—T— 5 TR 145 % 1573 5 o)
Corpomée expenss 4LT - “Ln
Pens o and postictiremeal mgoms fepensc) - (1543 ] [T3
Long-ienm inceniire compensaiion expease (18T - i1xm
Special charges, net 33 (LX)
Inpaiment of intangible assets (i 0l -
G on sale of dry eooling business Ll 184 {1E4)
Operating income 550 FEE] 972
(xher income (expensel, net 0y 1] 1%
Interest expense, mel 4.0 a2 (138
Loss an amendment/refinancing of senior oredit ag = [N} 11 £
Income from contineing o ratisas before ncsne e ELE ] LLE | L L]
hmhamri'lwm LAY an 2
Income from coatineing opratiens 303 37 B2
Laws: Mot ks o mtorest ™ .4 03 wi
Nerd lmeomne Brom comiinuing sperations sibriteiable in 5FX
Corporation consmn s hare belders £l 34 621
i related to redeemable noncontmling interest (R} 181 —
Nl imename fr & sperations i SPX
oo whar afler ady oy
somcontralling interest 126 493 a2l |
IXkstive shares outstanding 4r1el 4218l
Farnings prr share frem continuing speratises % 030 % 147
A Adusiment represests the removal of operating loses msociated with (e Sowh Africas projeas. = Adustment selabes o 1he removall of mbered ¢ipesw inoured = connection with horrowings wder & line of cradl in Souh Africa
@ Afmnment represenis (e removal of mon-srvice penson and pos retmemani wems M Adfjusiment feprescals [he femoval of & non-ciah change psocinlod with an esemdmenl 10 1he seniof credil aFecment. |
N Adumenl eepresc=l s the semaoval of 8 non-cash impasrmest charge ssocialed with oo Heat Trander bisines. = Adusiment repressats the 1o impact of the items noted in (1) throwgh (7) sbove.
At ment represcats removal of gain on wle of dry cooling husines. = Adudmeni represmiz remevall of nonconiroling inferd amoumis seociabed with the Seu'h Africa projests.

M Adjusmenl peprescsts pemeval of Torckn carrency beases mmochated with 1he Seath Alfviean projects.



2

SPX

U.S. GAAP to Core Free Cash Flow from Continuing Operations

(5 milliana)

FY 2017
Met operating cash flow from contnuing operations 5 542
Capital expenditures - continuing operalions (1.0}
Free cash Mow used in continuing operations —4:'12
Adjustment for South A frican projects 495
Core [ree cash Now [rom continuing operations EREE

; Mote; Core results are non-GAAP financisl messures that exclude the results of the South Adrican projects. Additionally, YTD 2017 Core
- smprent income sl exchades s gain related 1o within cur L




